
by Jack Bosch

Hi, my name is Jack Bosch and I am a member of AZREIA 
since it’s inception.  We have done over 4,000 deals making 
millions in the process, yet we have barely ever dealt with a 
house.  Instead we had the luck of stumbling into what we 
know is the best hidden real estate strategy in the market 
and that is land and lot fl ipping. 

Ask any experienced house fl ipper if they have ever been 
presented with an opportunity to also take on a lot, and 
they will say “yes of course”. But they have never done 
anything with them and mostly even refused taking those 
deals on because they thought that land is an “alligator” 
which only eats property taxes. And because it didn’t fi t in 
their box, they ignored it. 

But the market has changed, 
and you really can’t aff ord 
to just focus on houses 
anymore. Houses are sexy I 
get it, but they are also hyper 
competitive, with some of the 
higher volume house fl ippers 
having to send literally tens 
of thousands of mail pieces a 
month just to get a few deals. 

Now enter LAND: My wife 
Michelle and I didn’t have 
any preconceptions about 
land or lots, so when we got our fi rst lot (worth $8,000) for 
$400 we said yes to land. And then we fl ipped it the same 
day to the neighbor who had been eying that lot for years 
for $4,000.  � e next deal came just 2 weeks later, and we 
paid $500 for a 40 AC property in northern AZ that was 
worth $25,000. We sold it within 10 days for $10,000 
and made $9,500. � at is $13,100 in profi ts – All without 
houses or the hassles that come with houses!

And even this year, while everyone is complaining about 
the changing market, we are expecting to do about 180 
land deals from our home offi  ce in our PJs and without 
almost ANY competition and all without ever seeing the 
property, touching it, getting a mortgage on it, inspecting 
the roof or foundation, ACs, kitchen, bathrooms, or win-
dows (oh yes,… this is land… there are no roofs, windows, 
mold, ACs,) or any of that stuff  that seems to always 
contain a costly surprise.

In other words, we realized that LAND and LOTS are 
better than houses because you can do almost everything 
with land/lots that you can do with houses, and even some 
things you can’t do with houses and with the same or high-

er profi ts and with almost no competition.  And contrary 
to what most think (or think they know) there are even 
some distinct tax benefi ts when dealing with land (and 
particularly when selling land with seller fi nancing). 

Why You Should Consider Land! Don’t Hold It – Flip It! I 
can almost guarantee that every long-time house fl ipper left 
more money on the table in lots and land than they made 
in houses. � at is a bold statement but when you come to 
the AZREIA meeting this month I will show you exactly 
how this is true. See, land got a bad rep because when you 
think of land you probably think of land banking, land 
development of multi-million-dollar properties and things 
like that.  But there are three distinct kinds of land that you 
can fl ip just as easy (or easier) than houses with the same or 

larger profi ts, and with much, 
much less involvement (can 
anyone press the easy button?) 
and all of the properties are 
worth below $100,000. Of 
courses there is work involved 
but by never having to deal 
with tenants, toilets, inspec-
tions, mold, contractors, 
repairs, theft, mortgages… yet 
still making the same or better 
profi ts in the same time, 
wouldn’t life be a lot easier? 

� ese three kinds of proper-
ties are Infi ll-lots (where the house fl ippers left the most 
money on the table), properties just outside of town in the 
path of growth, and the larger properties in recreational 
areas.  All of these are highly desirable by diff erent buyers 
but can be put under contract at literally just 5-25% of 
market value and sold quickly for top profi ts. And again, 
all without ever having to even look at them or even buy 
them. 

Because as mentioned prior, you can do almost everything 
with land/lots that you can also do with houses. You can 

- Wholesale land and retail land 

- Sell Land with Seller fi nancing (and literally get 
1,000% return over the course of the loan (that is not a 
printing mistake I am literally going to show you how 
to get over ONE THOUSAND PERCENT return on 
your investment with lots and land) 

- You can build on land (although I never have and 
don’t recommend it, unless you have time and deeper 
pockets) 

Phoenix Meeting – March 11th
Workshop - Eviction Process

Land Flipping with Jack Bosch

Tucson Meeting – March 12th
Structured Networking

Land Flipping with Jack Bosch
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Executive Director’s Message
Why You Should Consider Land…

Don’t Hold It – Flip It!
I rarely write in this article about our upcoming meeting since I 
believe the information you need to know to determine whether 
you should attend or not is fully contained in the Monthly Meeting 
article. �is month is different.

We are circling back to land. Not just any land deal. Land deals you 
can acquire very inexpensively and resell quickly, plus how you can 
cash flow the land through seller financing. AZREIA member and 
educator, Jack Bosch is our presenter. Why is it different? Our market 
is different. Here is why investing the way Jack is talking about makes 
sense for most investors.
•	 Supply continues to be very constrained. So, it is harder for you to 

find deals, especially flips. Land is different.
•	 Demand continues to wane. So, it is harder for you to move your 

flips. Land is different.
•	 Doing quick turns on land is a great way to acquire your down 

payments to increase your rental portfolio. Our market continues 
to absorb additional rental property.

•	 Your cash on cash return with land can be huge.
•	 Applying seller financing techniques to land correctly can yield 

infinite profits.

•	 Quick turns on land is a great way to supplement your “payoff” 
strategy on your rentals. Working towards being debt free is ad-
vance thinking and this is a good way forward.

•	 Quick turns on land can help you pay off other debt.

Another very important item to consider is diversification. �e ease 
of marketing and low time requirements means land flipping could 
be an exceptional secondary strategy to your primary investment 
strategy. Here’s why:
•	 �ere is no maintenance to land. Houses are different.
•	 �ere are no late-night repair calls for land. Houses are different.
•	 �ere are no tenants to evict. Houses are different.
 If you are new to investing, you should consider land as an entry 
point. Here’s why:
•	 Cost of entry is very low. Houses are different.
•	 You only need to get good at one thing – marketing. Houses are 

different.
•	 �ere are many fewer hassles with land. Houses are different.
•	 Education is very focused and limited. Houses are different.
So, whether you are experienced and need a secondary strategy or 
need extra funds for down payments or payoff requirements or you’re 
new and need a lower cost entry point to investing, you need to take 
another look at land and how land may work for you.

Smarter investing, 
Alan Langston

n   n   n
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- You can even up- or down-zone land, assemble larger more valuable parcels 
and make 6-7 figure profits with just one flip (I will show you proof 
during the presentation) 

And the BEST part is that you can do it ALL without ever owning a property; 
without ever being forced to buy a property; without ever having to put even 
an escrow deposit down; and without having any money to buy a property.

And to finalize this attempt to hopefully un-brainwash you from not looking 
at land, you can even get cash flow from land and if I may add the only TRU-
LY PASSIVE Cash flow. What I am referring to is “seller financing” 

�e market is such that Banks don’t lend on land and as a result virtually all 
the lots and land below a value of $100,000 are owned free and clear by the 
long-time owners. As I will show you at AZREIA you will be able to pick up 
these properties for 5% to 25% of market value. and then you can sell them 
for FULL market value with a 10-20% down payment (which often exceeds 
what you have the property under contact with the seller for), and then receive 
$500+/month cash flow per property for years and years to come.  All without 
any tenants, toilets, and termites, and really without anyone living there (its 
land remember). So, it’s the truly purest form of cash flow.  And on top of 
it, doing land seller financing deals is outside of Dodd Frank (because Dodd 
Frank applies to “dwellings” and land is not a dwelling). 

Doesn’t this sound like the perfect business? We think it is, and while we have 
done 4,000 deals and have now taught this to people all over the world, there 
is still no measurable increase in competition almost anywhere in the 
country.  �is is truly still the best hidden secret in the Real Estate world. 
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AZREIA Advantage: Lending Expert
Random Things to Know in Lending

Andrew Augustyniak
Branch Manager
Prime Lending

NMLS: 911628
Office (602) 601-3863

Mobile: (480) 735-4095
Fax: (866) 908-2760

1820 E. Ray Rd., Ste. A114
Chandler, AZ 85225

by
Andrew

Augustyniak

Earnest Money
Once a buyer and seller come to an 
agreement and are in contract, the next 
step is to deliver earnest money to the title 
company. While this seems simple enough, 
there are numerous things that need to be 
avoided or they could cause issues down the 
road. Below are helpful “Do’s and Do Not’s” 
regarding earnest money.

Do’s
1. Wire the money directly to title 

from your bank account to allow the 
funds to be sourced.

2. Use a personal check directly from 
your bank account to allow the 
funds to be sourced. 

3. If utilizing gift funds, do have the 
donor wire the money directly 
to title to allow the funds to be 
sourced. 

Do Not’s
1. Do not purchase a money order, 

money orders are considered cash 
and cannot be sourced

2. Do not supply half the earnest from 
an account, and the other half in 
cash.

3. Do not have a non-eligible gift 
donor write a check or wire earnest 
money to title.

Discount Points
Lately, the popularity of discount points has 
grown rapidly.  A discount point is a fee paid 
to get a lower interest rate. One discount 
point is equal to 1% of the loan amount. 

�e amount of discount points purchased is 
included in the projected closing costs. 
�e desire to have a lower interest rate than 
the current market rate has caused discount 
points to become more the norm. Many 
lenders are quoting discount points upfront 
without discussing what they are with their 
borrowers. �is can have a dramatic effect 
on the total closing cost. For example, 1% 
of a $300,000 loan is $3000. When getting 
a quote on the projected closing costs, make 
sure to ask the loan officer if this includes 
discount points, as it will have a significant 
effect on the amount of money needed out 
of pocket to close your loan. It can prevent 
costly surprises down the road. 
If you have any questions or need any 
advice, don’t hesitate to reach out!

QUICK TIPS:
1. Don’t open new debts while in contract
2. Don’t quit your job
3. Don’t deposit substantial amounts of 

cash into your bank account.
4. Disclose all debts 
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Did you know that according to the latest 
statistics found at VisitPhoenix.com that 
the city of Phoenix hosted nearly 44 million 
visitors in 2017, including more than 1.8 
million international visitors?

�e top activities these visitors participated 
in included shopping, fine dining, visiting 
our state and national parks, swimming, 
visiting landmarks and historic sites? 

�e bottom line is that the Phoenix area is 
a very popular destination place for visitors 
from all over the world. And where do you 
suppose many of these visitors are staying 
while in town?

You guessed it... short term vacation proper-
ties, also known as “home shares,” like Airb-
nb, VRBO and HomeAway to name a few. 

Did you also know that short-term rentals 
can command higher nightly rates, which 
“in some cases” can produce much higher 
ROIs than traditional month to month 
rentals? I want to place emphasis on the “in 
some cases” part. Because of course all of 
this depends on one thing… 

Location, Location, Location! 
Studies show that some of the most prof-
itable Airbnb locations and attractions in 
any city include colleges and universities, 
festivals, concerts, plays, sporting events, 
large employers, medical facilities, hospitals, 
and nature areas for hiking and biking. 

Not to mention people relocating from 
other areas, business travelers, retirees, and 
of course tourists are always in need of a 
short-term place to stay!

Based upon this information alone, I’m sure 
you’re beginning to see why the city of Phoe-
nix hosted nearly 44 million visitors in 2017.  

And if you’re a buy and hold investor, you 

may want to do just a bit of research to de-
termine whether or not your rental property 
would produce considerably more cash flow 
as a vacation rental.

Just remember that running a short term 
vacation rental business is not the same as 
leasing out your home and providing a mini-
mal level of service such as urgent repairs.  

Listing your property on AirBnB puts you 
squarely into the “Hospitality Business.” In 
other words, you are no longer simply leas-
ing out 4 walls and a roof. And the role you 
play is more akin to that of a hotel concierge 
or a tour guide.

In addition to providing a furnished home, 
casita, condo or townhouse, you’ll also be 
providing amenities such as Wifi, TV and 
Cable, plates, dishes, cooking utensils, com-
plimentary bottled water, as well as provide 
directions to nearby landmarks and answer 
questions about the weather and so on.

Having said all that, you may be thinking 
that this is a lot of additional work and ex-
pense and not at all what you had in mind. 

However, if you’re willing to embrace 
the fact that running a short term rental 
business is a lot less hands off than managing 
a traditional rental property, the rewards can 
be tremendous as well as extremely lucrative. 

And in part 2 of this article series, I will 
be sharing some little known secrets you 
can use to run your Airbnb vacation rental 
business virtually hands free by simply 
assembling the right team and using state-of-
the-art tools. 

In the mean-time, please visit 
�eEquityFinders.com to learn how our 
complimentary Smart Map ARV Comping 
System can help you to locate and research 
profitable fix and flip or buy and hold 
investment properties the smart way!

AZREIA Advantage: The Real Estate Investment Specialists
To AirBnB or not to AirBnBS?

Laura Leatherdale
�e Equity Finders/
Realty One Group

Cell (602) 384-0744
Office (480) 699-3400

2141 E. Broadway, Ste 101
Tempe, AZ 85282

�eEquityFinders.com
by

Laura
Leatherdale
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Much press has been given to the divorce 
of Jeff and MacKenzie Bezos’ estimated 
$140 billion divorce.  How their fortune 
and assets will be divided has become public 
fodder.  �e couple did not have a prenuptial 
agreement and Amazon was created after 
they were married.  �erefore, they created 
the company together and likely all assets 
will be divided equally.  �e reason their 
interests will be equal is because they were 
married throughout the time that Amazon 
was created and Washington is a community 
property state, so all assets are presumed to 
be assets of the community.  However, what 
if that weren’t the case?  What if they had 
lived together for 25 years, but never married 
and only MacKenzie Bezos’ name was listed 
as the owner of the stock of the company?  
Does this sound like a lot of 
real estate transactions you may 
have done?

It is often normal for an 
investor and financier to 
get connected to work on 
an investment, whether a 
fix-and-flip or buy and hold.  
�e financier brings the 
money, while the investor 
finds the deal and handles the 
operation and management.  
Whether it is due to laziness 
or because deals come too fast, 
these people do not properly 
formalize their agreement in 
writing.

When people get together in 
these types of transactions, the 
financier generally falls into 
one of two categories: a lender 
or a partner in the investment.  

In the former, the financier is entitled to get 
their money back in addition to a set interest 
payment.  In the latter, the financier takes 
more risks, but expects an equal share of 
profits and losses.  Because of these different 
options, it is important for the parties to set 
forth their agreement.  If you have a lender/
borrower situation it is more common to see 
the financier take a promissory note and deed 
of trust against the property.  If the borrower 
fails to pay the amounts owed, the financier 
can foreclose on the property.

Alternatively, if the financier expects to share 
in the profits and loses, the relationship should 
be governed by a joint venture agreement.  
�is document would set forth the obligations 
and responsibilities of each party, how much 
that party will share in the profits and loses, 
and potential exit strategies should either 
party wish to terminate the agreement.  For 
example, a good real estate joint venture 
agreement will set forth the parties’ intent 
on when they intend to dispose of an asset; 
however, it should also provide a procedure 
for either party to terminate the joint venture 
early should they elect to do so.  �is can be 
done through a buy-out of one property by 
the other, or a forced sale of the asset.

As noted above, Washington is a community 
property state, as is Arizona.  �is means 
that there is a presumption that anything 
obtained in a marriage, is owned by the 
community, and each party has a half-
interest in that property (unless there is a 
prenup).  However, if a couple lives together 
but never gets married, they are more akin 
to joint venture partners without a written 
agreement.  Unlike in marriages, there is no 
default in the law when it comes to joint 
venture agreements.    When this occurs, the 
court is left to determine the rights of the 
parties and it always leads to messy litigation 
– whether it is a couple living together 
or an investor and financier doing a deal 
together.  It is possible that the parties are 
equal partners, but it is also possible that the 
financier gets preference on their money or 
that the profits aren’t shared equally.  Because 
of this, when entering real estate transactions, 
it is important that the partners set forth 
their intent in writing.  �ere is no specific 
form that must be used, but the parties must 
set out what their intent is with the project, 
who is providing what services, how the asset 
will be sold or held, and how profits and loses 
will be split.  �is will save thousands 
of dollars down the road.

AZREIA Advantage: Legal Expert
Document Your Transactions BEFORE the Transaction

Mark B. Zinman,
Attorney

Williams, Zinman
& Parham P.C.

(480) 994-4732
www.wzplegal.com

by
Mark

Zinman
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We keep hearing that the local market 
is not great right now for investors and 
many are investing out of Maricopa 
County.  It has been my experience 
that investors can thrive in any market 
as long as they do not focus on one 
thing.  �is current market may not be 
a good market for quick fix and flips or 
for assigning contracts as the margins 
are not as good as they have been in the 
past but it is a great time for buy and 
hold.  Buy and hold is when you buy a 
property throw some lipstick on it and 

rent it out with the intention of making 
your money on the rent and equity over 
the long haul.  It is also a great market 
for commercial properties – especially 
apartments. Real estate is constantly 
changing so it is important to study 
the market and go with the flow.  �is 
type of investing will keep your business 
making money in any market.  AZREIA 
is the best resource for information on 
the market so make it a point to get 
yourself to the meetings and round out 
your investing strategy to include all 
types of investing so that you have the 
experience, contacts and knowledge to 
make money in any market.  

If you haven’t heard Tina w/�e Crom-
ford Report, her outlook is usually pretty 
spot on. �ey predict that flip activity is 
expected to decline in 2019 which is in 
line with what we are already seeing with 
those types of transactions slowing. �ey 
also see sales prices rising at a slower 
rate, which for investors, means the 

spread could potentially be smaller on 
those rare flip opportunities. �ese are 
all reasons to be looking for other types 
of investment opportunities!

Your title partner will often offer classes 
on the current market and resources to 
help you identify potential properties to 
purchase.  Also keep in mind if you are 
investing out of state, it is a good idea to 
start with your title partner to help you 
find good out of state contacts for your 
title and escrow needs.  �ere is no end 
to the different ways to make money in 
real estate so don’t let any market slow 
you down.    

 As the largest title company in the 
nation and a Fortune 500 company, 
Chicago Title is committed to protecting 
you and providing resources to do just 
that!  

Happy Investing!

AZREIA Advantage: Title Expert
Market Opportunities

Jill Bright
AVP/Sr. Sales Executive

Chicago Title
Maricopa County

Phone (602) 525-0790

BrightJ@ctt.com
www.ChicagoTitleArizona.com

by
Jill Bright
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AZREIA Advantage: Insurance Resource
CALIFORNIA FIRES – How This Impacts Arizona!

What you need to do and 
how to make it cost you 
nothing!  
Before 2017, the very worst fire in California 
history was the “Oakland-Alameda-Tunnel” 
fire in October of 1991.  Just under 3,000 
homes were lost in that fire.  But fires over 
the last 14 months in Northern California, 
have burned over 8,000 homes, and that 
does not include the recent fires in Ventura 
and Santa Barbara counties, north-west of 
Los Angeles (complete numbers not yet in). 

California residents are going to see a 
significant increase in their cost for home 
insurance and probably stricter underwriting 
requirements.  �at gorgeous forest home 
with a tree growing right up through the 
living room, may become un-insurable as 
most major insurance companies use 
satellite photography to confirm a clear-
zone around most rural homes.  �ese 
fires are a giant “wake up call” for home 
owners who thought “it could never 
happen here.”

A significant impact on Arizona is an 
increase in the cost of both building 
material prices as well as the cost 
of skilled labor to build a home or 
make repairs.  Experts predict that 
construction costs will increase 10-
20% by the end of 2019.  Costs for 
plumbing, electrical, and HVAC 
have already begun to move upwards,  
and with recent trade tariffs already 
pushing lumber prices up, the cost for 
construction lumber from Canada is 
on the rise. On top of material cost 
increases,  many construction laborers 

are going to California for higher pay and 
steady work. Some people say the ‘labor 
drain’ is similar to recent years when North 
Dakota was pulling people from all over the 
USA,  or 30 years ago when Alaska did the 
same. 

But you already own that investment 
rental property, so all this probably will 
not impact you . . . right ?   Wrong !!  Now 
is the time for some “ R and R,” not rest 
and recuperation.  We’re talking about 
“REVIEW AND RE-CALCULATION.”   
�is is when your insurance agency earns 
their pay,  without your having an active 
claim.  Call your agent and ask to have 
your properties reviewed to make sure there 
is enough insurance coverage to cover the 
full cost of repairs,  or a complete re-build 
should that become necessary.  �is may 
mean re-calculating the coverage amount on 
each of your investment homes.  

�ere’s a good chance that your agent 
will recommend a small increase in the 
“buildings’ coverage in your policy.  Even 
policies that include an “inflation index 
increase” never anticipated cost increases like 
this.  So, how can you increase the amount 
your policy pays to repair or rebuild your 
property,  and do so without increasing 

your outlay for insurance?  �e answer lies 
in your policy deductible.  If you raise your 
coverage limits,  you can soften the impact 
of any premium increase to your policy,  by 
considering a higher policy deductible at the 
same time.  And, remember that,  if you do 
have a claim and you do have to pay that 
deductible,  it is a tax deductible expense on 
your Federal return because it is an income 
producing investment property  (not true 
for your personal residence.) 

To summarize,  call your insurance agent 
and ask for a complete review of every 
property you own.  If you need to increase 
the “buildings” coverage,  ask what the 
savings would be with a higher policy 
deductible.  Remember:  if you Review and 
Re-Calculate,  then you can Relax !!

* * * * * *
                 CLARK SANCHEZ has been 
an Arizona insurance agent for almost 39 
years and has been a Vendor-Affiliate with 
AZREIA for almost 15 years.  You can 
contact Clark if you have any insurance 
related questions at clark@clarksanchez.com 
or (602) 803-2179
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AZREIA Phoenix Meeting AZREIA Tucson Meeting
Monday, March 11 Tuesday, March 12
Celebrity Theatre Tucson Assn. of Realtors

AZREIA Prescott Meeting Phoenix Real Estate Club
Tuesday, March 5 Tuesday, March 26
Yavapai Title 24th St. Conference Center

Great Workshop – an in-depth look at evictions with our own local 
expert, Mark Zinman. If you own rental property DO NOT miss 
this session. Our main session takes an in-depth look at land and lots 
and contrasts with houses. Land is possibly a great flipping strategy 
and can be used for creative cash flow. Not interested in land? �ink 
again, it could be a very profitable second strategy and a low-price 
(5% - 25% of market value) way to flip. As always, the Market 
Update and Market News will be current and important to your 
investing. 

Phoenix Workshop – How to Evict a Non-paying 
or Otherwise Problem Tenant with Mark Zinman
Learn how to deal with the number one problem facing landlords: 
how to evict a non-paying or otherwise problem tenant. Knowing 
how to do an eviction before you ever have to do one is critical to 
understanding when and how to begin one and why you should. 
�ere are several steps necessary to carry out an eviction in Arizona 
and, if skipped, can result in lost money and time.  Join Mark 
Zinman as he discusses:

• What an eviction is and isn’t 
• Different types of evictions 
• �e legal eviction process in Arizona 
• What constitutes an illegal eviction 
• �e forms needed to complete an eviction 
• How to physically put the tenant out

Market Update & Market News 
with Alan Langston
�e latest in trend analysis for the US, Arizona and Greater Phoenix 
including existing homes, new homes, foreclosures and traditional 
sales. Full analysis of Fix & Flip and Rental markets. Plus, the latest 
Market News affecting your business.

Phoenix and Tucson Main Meetings – 
“How To get Cash and Cash Flow Through Real 
Estate Without Houses or Hassles - From Your 
Home” with Jack Bosch 
In this presentation AZREIA member Jack Bosch is going to show 
how you can make the same or better profits that house flippers make 
and create cash flow from a little-known niche of Real Estate that is 
substantially easier than house flipping – Land and Lots. Jack will 
show how you can find three highly desirable types of land and lots 
for literally just 5-25% of market value.  As an AZREIA member 
since the inception of AZREIA, Jack has grown with the REIA and 
has flipped almost 4,000 properties. One particularly exciting twist to 
his method is how he makes land cash flow, passively and long term. 

- Real Estate Without Houses and with minimal competition

- Cash Flow from land without tenants, toilets, and termites 

- �is can be done everywhere in the entire USA and from 
anywhere in the World 

- With this method, you can buy properties for 5-25% of market 
value and sell for multiple times profits

- With the in-fill market hot, and builders craving for land, it’s easy 
to find deals and flip them quickly to developers and builders, for 
profits that rival or exceed those in the housing area. 

Phoenix Real Estate Club – The Best Real Estate 
Investing Networking Anywhere!
Haves & Wants, Structured Networking activities and the Market 
Discussion all combine to make the Club an integral part of any 
active investor’s month. �ere will be a timely presentation or 
discussion topic, too! 

Prescott Main Meeting – Hard Money 301 with 
David Nielson of Boomerang Capital Partners
• What is hard money? When is it a great funding method? 
• What are typical terms and conditions of hard money? 
• How do I qualify, what is timing?
• How do I analyze different cost scenarios? 
• How can I build my own hard money fund?

Phoenix Agenda
5:15 – Workshop  
6:00 – Trade Show & Guest Orientation
6:45 – Main Meeting – Market Update & Featured Presentation
9:00 – Adjourn

Tucson Agenda
5:15 – Open Networking
5:45 – Networking: Investor-to-Investor, I Have – I Want, Tucson 

Market Discussion
7:15 – Main Meeting
8:30 – Adjourn

Prescott Agenda
5:30 – Networking, “Haves and Wants” & Market Overview  
6:00 – Main Meeting
7:15 – Adjourn

Phoenix Real Estate Club
5:30 – Open Networking  
6:00 – Networking: Investor-to-Investor, Haves & Wants, Market 

Discussion
7:30 – Main Meeting
8:30 – Adjourn

Monthly Meetings
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AZREIA Calendar of  Events
Check www.azreia.org for the current schedule.

AZ.R.E.I.A., Inc. (the “Association”) does not: (1) render legal, tax, economic, 
or investment advice, (2) investigate its members, or (3) represent or warrant 
the quality of goods or services provided by its members, the honesty, integrity, 
reliability, motives and/or resources of its members or their offi  cers, directors, 
managers, employees, agents, and/or contractors. Consult your legal counsel, 
accountant, and other advisors as to risks and legal, tax, economic, investment 
and other matters concerning real estate and other investments. Members will 
comply with the Code of Ethics of the Association.
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Property Listings Complete listings online:
www.azreia.org

Note: All real estate advertising in this newsletter and on our website is subject to the Federal Fair Housing Act of 1968. 
Please visit www.azreia.org for complete notice on fair housing and for additional information on each property listed.

Q: 60 days before my tenants’ lease expires, I always send a renewal 
letter telling them what their options are: they can sign a new 
lease, they can stay on a month-to-month lease at a higher rental 
rate, or they can terminate their lease.  Recently, I sent out one 
of these letters but then started getting complaints about that 
tenant.  Can I still give notice and terminate the lease, even if I 
sent out a renewal letter?

A: Yes, until a new lease is signed, you can non-renew a tenant.  
You still need to serve a 30-day termination notice, otherwise 

the lease would roll-over month-to-month.  However, until 
you sign a new lease, your “renewal letter” is not binding as 
an offer as it was never accepted and no new lease was signed.  
You have a tenant on an expiring lease, which likely by default, 
will become a month-to-month tenancy unless it is terminated 
or unless a new lease is signed.  If you no longer want that 
tenant, you are free to terminate the lease, up to the point you 
sign a new lease.

Mark B. Zinman, Williams, Zinman & Parham P.C.

Information contained in this article is for informational purposes only and should not be considered legal advice.
You should always contact an attorney for legal advice and not rely on information published here.



AZREIA Monthly Meetings at a Glance

Phoenix Workshop – How to Evict a Non-paying or Otherwise Problem Tenant with Mark Zinman
Learn how to deal with the number one problem facing landlords: how to evict a non-paying or otherwise problem tenant. Knowing how 
to do an eviction before you ever have to do one is critical to understanding when and how to begin one and why you should. There are 
several steps necessary to carry out an eviction in Arizona and, if skipped, can result in lost money and time.  

Market Update & Market News with Alan Langston 
The latest in trend analysis for the US, Arizona and Greater Phoenix including existing homes, new homes, foreclosures and traditional 
sales. Full analysis of Fix & Flip and Rental markets. Plus, the latest Market News affecting your business.

Phoenix & Tucson Main Meetings – “How to Get Cash and Cash Flow Through Real Estate 
Without Houses or Hassles – from Your Home” with Jack Bosch
AZREIA member Jack Bosch is going to show how you can make the same or better profits that house flippers make and create cash flow 
from a little-known niche of Real Estate that is substantially easier than house flipping – Land and Lots. 

Phoenix Real Estate Club – The Best Real Estate Investing Networking Anywhere!
Haves & Wants, Structured Networking activities and the Market Discussion all combine to make the Club an integral part of any active 
investor’s month. There will be a timely presentation or discussion topic, too! 

Prescott Main Meeting – Hard Money 301 with David Nielson of Boomerang Capital Partners
Learn about hard money, when it is a great funding method, typical terms and conditions. Understand how to qualify, the timing and 
different cost scenarios.
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